
Laylee: If you've ever wondered whether your voice is really valuable enough 
to be paid for, consider this clip your wake up call. Welcome to the Laylee 
Emadi podcast. In today's bonus episode of the Speaker series, we're sharing an 
exclusive moment pulled from a much longer interview inside the sought after 
speaker system. 

This is where we take you behind the scenes. Speakers and event hosts to talk 
about what it actually takes to build a sustainable speaking career. Inside this 
conversation, Tomasha Suber reminds us that speaking isn't just a visibility 
strategy, it's a revenue strategy. She'll show you how to stop seeing yourself as 
lucky to be on stage and start treating your voice. 

Like the asset that it already is. I promise you, you're gonna walk away from 
this one thinking differently about the power you hold every time you pick up a 
mic. 

If you want the chance to show up on stage, you know that you should be 
showing up online too, because the fact of the matter is how you show up online 
can influence whether or not you're picked to speak in real life. Marketing 
yourself can feel exhausting most days. So maybe you hardly get to it and every 
time you say I'll get to it tomorrow, it doesn't really help establish you as the go-
to expert. 

But here's the thing, marketing yourself does not have to suck, and there is a 
tool to help you manage it on your terms. Meet Enji The marketing platform 
built for speakers, coaches and consultants who wanna stay visible without 
burning out. Whether you just need an easy way to plan and schedule your 
social media posts, or you're ready for a full marketing system that handles your 
strategy, content, calendar campaigns and analytics. 

Enji makes it so simple to show up because visibility needs to be a part of your 
plan to get on stages and Enji makes it feel doable. Visit the link in the show 
notes to learn more and get a little discount and see how good it feels to finally 
handle your marketing instead of it handling you. What advice would you give 
to someone who is hoping to speak on stages, even specifically, like on your 
stage one day? 

What can they be doing now to get on the radar of the host that they want to 
work with? 

Tomasha: You know, I'd say like actually connect with that person and make 
yourself. Make yourself one of the best, um, collaborative assets in your 



industry. And most people know that. Um, I'm very open and I, and I love to 
collaborate with other entrepreneurs, but I also make sure that they see that like 
I am also compatible to them. 

Mm-hmm. When you, when you recognize that there's an event that you wanna 
speak at, you need to show yourself as compatible, not competition. I don't 
believe that I'm competing with anyone but myself. I'm my greatest 
competition, and so I need to be collaborating, collaborating with other people. 
Make yourself an asset of collaboration. 

That's my biggest piece of advice to people. Don't try to fight everything. Don't 
feel like everyone's against you, even if the person next to you is speaking on 
the exact same topic. They don't have your voice, they don't have your 
audience, they don't have your impact, they don't have your perspective, and it's 
so, so, so important. 

I walk into a room and I know for a fact that I'm someone, everyone in that 
room needs to know. I know I'm an asset, and so my biggest piece is always 
making sure that people understand that I'm an asset that's willing to 
collaborate. 

I cannot echo 

Laylee: that enough. I actually a hundred percent agree with that, and I do think 
it's worth bringing up because. 

I, it is human nature. If you have a, like when you said if you have a speaker 
speaking on the exact same topic as you next to you, like they are not your 
competition. And it is so hard to remember that in the moment. Yeah. It really 
can be so hard. Yeah, 

Tomasha: for sure. You look and you're like, oh my God, like she killed that. 

I'm about to talk about the same thing and then you have like a totally different 
perspective and yeah, I'm always thinking about. The one in the room, the one 
person that is sitting on one of those rows that has been there for the last two to 
three speakers, and they have yet to truly feel like they have gotten their ROI. 

And I believe that I'm the person. There's just one person in here that believe 
that they haven't gotten anything outta this event. I'm here to be that thing for 
them. And if you keep it that in the front of your mind, you'll always do well. 



Laylee: I love thinking of the one. I think that's such a powerful statement and 
it's definitely something that has guided me, like from childhood is like if I can 
just help one person and it's one of those things that like we may say or hear, but 
I think mm-hmm. 

Actually putting it into practice is, is beyond important. So thank you for 
sharing that. Is there anything else you wanna share that you want speakers to 
know or that you are hopeful can help impact people as they're growing in their 
speaker journey? Yeah. Um. You're like so many things. I love the laugh. 

Tomasha: So many things. So many things. I would say that especially for 
people that are listening to this, I imagine that you all wanna be paid to speak 
and I absolutely think that you should. And in order to do that, you're gonna 
have to start seeing speaking as something beyond a visibility strategy. If you 
are only thinking about speaking as a visibility strategy, you're behind. 

And I say that with all love and affection, but toughness speaking, your voice is 
the biggest revenue asset that you have in your business. Period point blank. It 
is the most unique thing about us, not your services, not your trademarks or 
anything else. No one sounds like tamasha. I come into a room on a stage and I 
can pick a mic up and people know my voice and for a long time I doubted that. 

And so I say to you all, take care of your number one asset and know that you 
should be paid and you can't be paid. You just have to ask for it. 

Laylee: That message from Tomasha is a reality check. Your voice is the 
biggest revenue asset you have. It's not your offers, your systems, or your slides. 
It's the sound of your experience and perspective, and no one else can replicate 
that. 

This short clip came from our full conversation inside the bonus unit of the 
sought after speaker system where Tomasha dives even deeper into leadership 
mindset and the business of speaking. So if you've been undercharging, 
hesitating to ask for payment or telling yourself that you're not ready yet, take 
this as your sign. 

Your voice is ready and it deserves to be paid for and heard. Thanks for tuning 
in to the Laylee Emadi podcast. If you found value in today's episode, it would 
mean the world. If you would leave a review or share it with a friend who's on 
their journey to becoming an industry educator or speaker, want more support as 
you grow. 



Head to layleeemadi.com for free resources and more information on how we 
can work together. Until next time, keep showing up, keep sharing your voice 
and keep leading with purpose.


